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E®EKT BIJIl CTUMYJIIOBAHHS ITPOJJAKIB:
OCHOBHI ITIOHATTSA TA TEPMIHUA

Y cmammi nasedenuii nepenik ocHoéHux mepminie, Wo BUKOPUCMOBYIOMbCA N0 YAC OOCTIONCEHHS
Oexomnosuyii eghekmy 8i0 CIMUMYTIOBAHHS NPOOANCIE MOBAPIE Y HAVKOBUX NPAYAX 3aPYOIHCHUX GUEHUX,
3anponoHO8ari ma 0OTPYHMOBAHI iX YKPAIHOMOGHI AHANO2U, HAOAHI BUSHAYEHHS. JlemaNbHO PO32NAHYMI
MepMiny «CYYinbHUll NONUMY Ma «BUOIPHULL NONUMY, IX 63AEMO36 30K MA 0COONUBOCM BIHCUBAHHSL.

KirowoBi crmoBa: CTUMYIIOBaHHS IIPOJAXKiB, CTHMYJIIOBAaHHS 30yTy, €KOHOMIUHHMH eqQeKT,
JIEKOMITO3HIIisl epeKTy, BUIH MOIHTY.

MocranoBka mnpo6aemu. CrumymtoBanHs nponaxiB (CII) € nieBUM MapKEeTHHIOBHM
IHCTPYMEHTOM, 10 BUKOPUCTOBYETHCS MIAIIPUEMCTBAMH 32 OYIb-SIKUX PUHKOBUX YMOB, IIPOTE
€ 0COOJIMBO aKTyaJbHUM I/l 4ac CKPYTHOTO €KOHOMIYHOT'O CTaHOBHINA B KpaiHi. YHaciiJoK
OCTaHHIX MOJITHYHHX TMOJii B YKpaiHi CTPIMKO 3pOCIH IiIHU HA TOBAPH: 1HJIEKC CHOXKHUBYMX
uin (ICH) 3a 2014 pik cranoBuB 124,9%. Bocranne moniOHe 3pocTaHHS LiH B YKpaiHi
cnocrepiranocs mig gac kpusu 2008 p., komu ICII nopisuioBaB 122,3% [1]. Came 3a Takux
YMOB CITOXXHBaYi CTalOTh OCOOIIMBO Iy TIMBUMH J0 3a0X0UEHB, sAKi nporonye CII.

Pazom i3 TM mignpuemMcTBa YKpaiHH 32 Cy4acHHX €KOHOMIYHHX YMOB TyXKe 00EpexHO
CTaBJIATBCS O BUTPAT HA MApKETHHIOBY IisUIBHICTH, TOMY BHKIIIOYHO B)KIUBHM Ul HUX
CTa€ THTaHHA PO3PaXyHKy Ta aHaIi3y eQeKTy, OTPHMAHOTO BiJ TPOBEICHHS OKPEMHUX
3axoiB CII. 3axonu CII cipsiMOBaHi nepeBaxHO Ha JOCATHEHHSI eKOHOMIUHOTO e(eKTy.

Exonomiunmii edekr Bix CII ocraHHIME poKkamu NPUBEPTaE yBary 0araTbox 3apyOiKHHX
HayKoBIIiB. OCHOBHOIO TEMOK CYYaCHHX [OCTIMKCHb [BOTO IOKa3HHWKA € JCKOMIIO3MIIis
exoHoMiuHoro edekty Bix ninoBoro CII. Jlekomnosunis epexry Bing CI1 go3Bossie BUSHAYHTH,
Kl came (aKTOpH BIUIMBAIOTh Ha 3pOCTAaHHSA OOCATIB MNPOJAXy akIiHHOTO TOBapy,
1 3p03yMITH, IKUM YHHOM Iiel e(peKT Mo3HAYNTHCS Ha MaOyTHIX MpoaKax.

VY 3apyOixHuX mpaigx gexommosunis epexty Bixg CII po3rmsgaeTses MOHaMEHIIE Ba
JECATHPIUYSA, TOMY aHTJIOMOBHHUH MOHSTIHHO-TEPMIHOJOTIYHUM anapar yxe c(opMOBaHHIL.
[Ipote B yKpaiHOMOBHINi HAyKOBiii JiTeparypi 3a3HaueHa TeMa HE OOTOBOPIOETHCS 1
TEPMIHOIIOTISl He pO3BUHEHA. Pa3oM i3 TUM IOCHIBHUIA Iepekiag TEPMiHiB 3 aHTIIHCHKOI MOBH
Ha YKpaiHCBKy, SK TpPaBWIO, HE 3aBXKIU € JOIUIBHUM i3 KiTbKoX mpuuuH. [lo-meprme,
3araJibHOBKMBAHE 3HAYCHHS OYKBAJHHOTO IEpeKkiaxy TepMiHA B yKpaiHCBKili MOBI 4acTo HE
BIJINIOBila€ TOHATTIO, AK€ BiH NOBWHEH Mo3Ha4yaTh. llo-mpyre, TepMmiH, NepeKiIaacHUN
JIOCTIIBHO, MOJKE BXXE BHUKOPHCTOBYBAaTHCS B YKPaiHOMOBHill miTepaTypi I MO3HAYCHHS
iHmoro moHsTTA. [lo-Tpere, mepekian AEAKAX TEPMIHIB YKPAlHCHKOIO MOBOKO MOTPeOye
BUKOPHCTaHHS CKJIaJHUX MOBHHX KOHCTPYKIiH, 10 € HeOakaHUM JJIsi HAyKOBOTO TEpMiHa,
SKUH Mae OyTH JIAKOHIYHUM Ta 3pyYHUM JUIs oriepyBaHHs. OTxe, IepIoYeproBuM 3aBJaHHIM
nocmimpkenHs nekomnosunii edekry Bix CII B ykpaiHCBKiM HayIli € mepekiajn Ta ajanTtarlis
MOHATIHHO-TEPMIHOJIOTIYHOTO anapaTy IbOro HAyKOBOTO HAIPSMY.

Mera crarri. ChopmyBarn 06a30BHi yKpaiHOMOBHHMH HOHSTIHHO-TEPMiHONOTIYHUH
amapaT IeKOMITO3UIIiT e(heKTy BiJl CTUMYITIOBAHHS MTPOJTAXKIB.
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AHaJi3 ocTaHHiX JocjimKeHb Ta my6Jikauiii. Jlexomnosuiis epexTy € NpoBiAHUM
HampsiMoM  JociijpkeHHst  edexty Big 3aidicHenHs CII y  3apyObKHHMX —ITyOutikarisx.
3amoyaTtkyBaB PO3BHTOK 3a3HauyeHOi HaykoBol npobGuemaruku CyHin ['ynra, sikuit y cBoiid
CTaTTi AOCHiauB, skuM 4uHOM IiHOBe CII BIUIMBae Ha pIlICHHS MOKYII[S MIOAO YacTOTH
KYIIBJI, TOPrOBENbHOI MapKd Ta KiUIBKOCTI TOBapy, IO Kymyerbcs [2]. 3romoM mpolGiiema
JICKOMNO3UIT e(eKTy BiJ CTUMYIIOBaHHS NPOJaXIB HEOJHOPAa30BO JOCIIDKyBajacs B
myOmikamisx Takux 3apyOikHMx BueHHX, sk J. bemr, XK. Yan, B.Ilagmanabxan [3],
X. Ban Xipne, HO.Birriak [4-5], C.T'yora [4], I Jlignenr [5], X.Haep, X.-II. droGe,
1. YinrarynTa [6] Ta iH.

YkpailHcbki HayKoBIIi goci He po3risaanu edekt Big CII 3 Touku 30py HOro JEKOMIIO3HILII.
[IpoTe meski MOHATTS ¥ TEPMiHH, IO OOTOBOPIOBATUMYTHCS B LiH CTATTi, HE € CIeru(igHIMA
camMe JUId TaKoro HampsMy [OCTI[DKCHHS 1 B)XXE BHKOPHUCTOBYIOTHCS YKPAiHCBKUMH
HAYKOBIISIMH B PaMKaX 1HIIMX MAapKETHHIOBUX Ta EKOHOMIYHUX TEM JOCIIDKEHHS. ToMmy Iuis
(bopMyBaHHS MOHSATIHHO-TEPMIHOJIOTIYHOTO amnapary Jekommo3unii epekry Big CII Oyaytsb
BUKOPHCTaHI TEPMiHM, IO TPOMOHYIOThCS B YKPaiHCBKHMX CIOBHHKAaX EKOHOMIYHHX Ta
MapKeTHHTOBHX TepMiHIB. Taki CIOBHUKHM OYyJiM CKJIaJeHl YKpailHCbKUMH HayKOBLSIMH
M. I'pe6rboBuM [7], A. 3arnitko [8], JI. Pomanenko [9] Ta iH.

PesyabraTu mocaimxkennsi. KiroyoBe 3HaueHHs UIS AOCIIKEHHS AEKOMITO3MLIT edekTy
BiJl CTUMYJIFOBaHHSI IIPOJJaKiB MArOTh aHTJIOMOBHI TepMiHM «primary demand» Ta «secondary
demandy, siKi yKpaiHCHKOIO MOBOIO OYKBaJbHO MEPEKJIANAIOTHCS SIK «IIEPBUHHUI MOMUT» Ta
«BTOPMHHHMH TOIHT» BiINOBiAHO. 3apyOiKHI HayKOBLI y CBOiX IpamsiX 3 MapKeTHHTY IIiJ
TepMiHOM «primary demand» po3yMitOTh ITOTIAT HA TOBAapHY KaTETOpit0 ad0 BHJ MOCIYTH B
nitomy, a mig TepMiHoMm «secondary demand» — momwT Ha TOBap ab0 TOCIYTY IIEBHOTO
BHPOOHHKA 200 TOproBoi Mapku [3-6]. BukopucTaHHS IOCHIBHOTO MEPEKIany TEPMiHIB IS
MIO3HAYEHHA JaHHUX MOHATH y LbOMY Pa3i € MOXKIIMBHM, [IPOTE CIIEPIITY HEOOXIIHO PO3IIIAHYTH,
AKE€ 3HAUCHHS HAJal0Th TEPMIHAM «IEPBUHHUHA MOMHUT» Ta «BTOPUHHUN TIIONHT» B
YKpaiHChKUX €KOHOMIYHHMX T4 MAPKETHHIOBUX CIIOBHHUKAX.

Tak, M. I'peOHBOB y cBOoeMY «CIIOBHHKY KITFOUOBHX TEPMIHIB 3 JUCHHUILTIHU « MapKEeTHHD»
NEPBHHHUM TIONUTOM Ha3HMBa€ «pPiBeHb CYKYITHOrO IMONHTY Ha BCi TOProBi MapKd JaHOTO
TOBapy abo MOCIyru, aje BTOPUHHUI TIOTIHT OIKCYE SIK «CHTYAII0 HA PHUHKY, KOJIH MOIUT Ha
OJIMH TOBAp 3aJICKUTH BN monuTy Ha iHmu» [7]. Taky Touky 3opy noauise O. Kpayse y
CBOiH cTarTi « MapKeTHHIOBH IHCTpyMEHTapill CriosKMBYOTo nornuty» [10].

To6ro 3HauYeHHA TepMiHA «IIEPBUHHUH TMOMWUT», 3TigHO 3 mpausMu M. ['peOHboBa Ta
O. Kpayse, BinnoBifae 3HaUCHHIO, K€ HAJAIOTh [IbOMY TEpMiHY 3apyOiXHI HAyKOBIIl y CBOIX
Mparpix, MpoTe TEPMiH «BTOPHMHHHUH IIONMUT» BUKOPHCTOBYETHCSA [UISI MO3HAUEHHS 30BCIM
IHIIOTO MOHATTA. bijblne TOro, MOHATTS, IO MO3HAYAIOTHCSA TEPMIHAMH «IIEPBUHHUH TOTIHT
Ta «BTOPUHHHUHA TIONWTY», Y HAIIOMY BHUIAOKy HisK HE IOB’s3aHI MK coOoro. BimcyTHicTh
3B’S13Ky MDK IIMMH HOHSTTSAMH JO03BOJISIE€ CTBEPAXKYBAaTH, IIO IOMUT HAa TOBap abo MOCIyTy
MoOXke OyTH OJHOYACHO 1 NMEPBUHHHMM, 1 BTOPUHHUM: HANpPHUKIAZ, MOIUT HA 3MIiHHI OJIOKH
(GUIBTPIB Il BOAM € BTOPUHHUM, OCKUIBKU 3aJISKHUTh BiJl MOMUTY Ha cami (UIBTPH, a HOMHUT
Ha BCI MapKH JaHOrO TOBapy, 3rifiHo 3 Bu3HadeHHsMu M. ['pebHboBa Ta O. Kpaysze, mu
MOKEMO Ha3BaTH MEPBUHHUM. MOXXIIMBICTh HABEJCHHS TaKUX MPHUKJIAIIB CBIIUYUTH PO TE, IO
SKHaMEHIIIE OJWH 13 IUX TEPMIHIB HE MOXXE BHKOPHCTOBYBATHCS ISl MO3HAYCHHS
BIAMOBITHOTO MOHATTA. Ha Hamry nymky, came TepMiH «BTOPUHHHUI IONUT» HE MOXE
BHUKOPHCTOBYBAaTHCh Yy 3Ha4yeHHi, 3anporoHoBaHoMy M. I'pebnsoBum Ta O. Kpayse. [lns
MO3HAYEHHS TONUTY Ha TOBAap YW MOCIYTY, II0 3aJICKUTH BiJl MOMHUTY Ha IHIIWI TOBap abo
MOCIIYTY, B IHIIMX CJIIOBHUKaX BUKOPHUCTOBYETHCS TEPMiH «moXimHuil momur» [11; 12; 13].
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TakuM 4YMHOM, TEPMiH «BTOPHMHHHMH IIONHMT» MOXHA BHUKOPHUCTOBYBAaTH ISl IO3HAYEHHS
MOMUTY Ha TOBap abo MOCIYry NEBHOI TOProBOi MapKu. Y TaKOMY pasi TEpMiHH «IIEPBHHHHH
MOMUT» 1 «BTOPUHHUHA MNOMUT» OYyAyTh IOB’Si3aHi MDK CO0OI0 Ta BIANOBIJATUMYTH
aHriHCchKUM TepMiHaM «primary demand» ta «secondary demandy.

A.3ar”iTko /a€ CX0XK€ BH3HAUCHHS TEpMiHA «IEPBUHHMAH MONWT», 3TiMHO 3 SKUM
«TIEPBUHHUI MOMUT — 16 CyMapHHUH MOMHUT Ha BCi MAapKH JAaHOTO NPOAYKTY, peanizoBaHi 0e3
BUKOpHCTaHHS MapKeTHHTY» [8]. [Ipu 11boMy BU3HA4YE€HHS TEPMiHA «BTOPUHHUI OITUT» aBTOP
HE J1a€, HATOMICTh MPOMOHYE TEPMIH «CEJICKTUBHUII TOMUT, 110 BU3HAYAETHCS SIK «IOMUT Ha
MIEBHY MapKy SIKOTO-HEOyIb MPOAYKTY». Y IbOMY pa3i CyNepedyHOCTeH He BHHHKAE, OJTHAK
TEPMiHU HE BiOOpakaroTh KOTHOTO 3B’ 3Ky, X04a CaMi IMOHSATTS, OYSBHUIHO, TICHO ITOB’s3aHi
MiX c000r0 sK mige (TIOMUT Ha BCi TOPTOBENFHI MapKH) i dacTKa (MIOMUT Ha OKpEMY
TOPTOBEBHY MapKy).

TepMiH «CeNeKTUBHHI TOMHUT» 3yCTPIYaeThCsl TAKOXK 1 B IHIIMX YKPATHCHKUX €KOHOMIYHUX
cnoBuukax [10; 12]. OCKIIbKM TEPMiH «CEIEKTUBHHUN NOMNHUT» MICTHUTh y COOi CJIOBO
IHIIOMOBHOT'O TOXOJ/KCHHS, HEOOXIJIHO 3BEpHYTH yBary Ha AaHAJIOTI4HI TEPMIiHH, IO
BUKOPHCTOBYIOTh BHUKIIIOYHO YKpPAaiHCHKI ClioBa. B yKpaiHCBKMX CIIOBHUKAax MPOMOHYIOTHCS
JIBa Taki TEpMiHH: «BHOOPYMH MONHUT» Ta «BUOIpHUHA momuT». TepMiH «BHOOpYHMI MOMUT»
3alpONOHOBaHO B EKOHOMIYHOMY TEpMIHOJIOTIYHOMY CJIOBHHKY-IOBIHUKY, 3TiTHO 3 SIKUM
«BHOOpYMH TONHWT — M€ TONUT CHOXWBaya, JETalTi30BaHWH 10 Mapku (TUILy, BHAY)
BuU3HaueHoro ToBapy» [12]. IleBHO, mi0 TepMiH «BHOOPUYMH TONHT» € MEPEKIATOM
pociiicbkkoro TepMiHa «u30MpaTenbHBIA  cnpoc». TepMiH  «M30MpaTENbHBIA  CIIPOCH
3yCTpIYa€ThCSI B POCIHCHKOMOBHOMY BenMKOMy €KOHOMIYHOMY CIIOBHHKY i BU3HAUAETHCS SIK
«TOIHT Ha OKPEMHH TOBAp 3 MEBHOI TOBAPHOI IPYNH 3a IIOBHOI BiICYTHOCTI MONKUTY HA iHIII
TOBapH AaHoi Kareropii» [13]. Mu He moroauMocs 3 TaKUM TEPEKIIaIOM, aJKe Ha BiIMIiHY BiJ
POCIHiCbKOT MOBH, 1€ CIIOBO «H30MpATEeNbHBIN» TPAKTYEThCA B KUIBKOX 3HAYEHHSX, OIHE 3
SIKUX — «1o 0a3zyerbcsi Ha BuOOpi» [14], B yKpaiHCBKiil MOBi CIIOBO «BHOOpUHIT» y TaKOMY
3Ha4eHHI HE BXHUBaeThCsA. CIOBO «BHOOpUMIT» B YKPAiHCHKi MOBI BHKOPHCTOBYETHCA
BUKJIIOYHO B 3HAUYEHHI «II0 CTOCYEThCS BHOOPiB» [15] 1 Mae cHinbHUHA KOpiHb 31 CIIOBOM
«BHOOPMY. Y 1IbOMY KOHTEKCTI POCIHChKE CIIOBO «M30MPATENBHBII» MOTPIOHO MEPEeKIaaaTH K
«BUOIpHUI», 110 Ma€ CNUIBHUIA KOPiHb 31 CIIOBOM «BUOIp». Tak, «u30upaTenbHOe JelicTBHE
npenaparoB» IEpeKIajaeTbcss 3 PpOCICbKOI MOBM Ha YKpaiHCbKY SK «BUOIpHA ais
npenapariBy» [16]. Came TepMiH «BUOipHUIT TONUT» nporonye M. I'peOHBOB, Ha3MBaOYH HUM
«TIOTINT Ha NIEBHY TOPTOBEIBbHY MapKy ToBapy abo mociyri» [7].

OTxe, MaeMO JBa YKpaiHChKI TEPMiHM, IO BIAINIOBIJAIOTH AaHTJIHCEKOMY TEpMiHY
«secondary demand»: «BTOpHHHMI HONWUT» Ta «BUOIPHMH (CEJIEKTHBHUM) MOMHUTY». 3p0oOHMO
BHCHOBOK, ITI0 OOM/IBa TEPMIiHU MOXYTh OYTH BHKOPHCTaHI s TIO3HAYEHHS TIOMTUTY Ha TOBap
neBHOi Mapkd. [IpoTe, m00 YHUKHYTH IUTyTaHMHM Ta HENOPO3YMiHb, MH BBa)XXaEMO
JOUUTHHIIIIM 00paTH TePMiH «BHOIpHUI OMUTY», OCKIIBKA BiH BIIYYHO BiOOpa’kae CyTHICTBH
HOHSTTS, HOro Ba)KKO HENPABHIBHO IHTEPIPETYBAaTH, 1 3 HUM HE IOB’A3aHO HIAKHMX 1HIINX
MIOHSATHh B YKPaTHOMOBHIN Ta POCIHCHKOMOBHI#1 JiTeparypax. binbliie Toro, TepMiH «BUOIpHUIA
(ceneKTUBHUIT) MONUT, Ha BIAMIHY Bil TEpPMiHa «BTOPUHHHH MTOIIUTY, YK€ BUKOPUCTOBYETHCS
B IOTPIOHOMY HaM 3Ha4YeHHI B yKPATHCHKUX CJIOBHHKAaX €KOHOMIYHUX TepMiHiB [7; 11; 12].

[Ipote siKIIO AJ1s1 TO3HAYESHHS TIONUTY Ha MEBHY TOPrOBEJIbHY MapKy TOBapy abo MOCIyrH
MU OOUpaEMO TepMiH «BHUOIpHUH (CEJIEKTUBHMN) IOMUT», TO BUKOPHCTOBYBAaTH TEPMIH
«IIEPBUHHMH MTOMUT» JUIs TIO3HAYCHHS MTOTUTY Ha BC1 TOPrOBEJIbHI MapKH JIAHOTO MPOJIYKTY He
€ JIOUITBHUM. AJIXKe, SIK yxKe Oyiio 3a3HaYeHO, HOHSTTS TICHO MOB’sI3aHi MK COOOIO SIK 4acTKa
1 IIlJIe, TOMY TEpPMiHH, 10 BUKOPUCTOBYIOTHCS [UIS IX IIO3HAYCHHS, TAKOXX MAlOTh BiToOpakaTH
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nei 3B'130k. OTxKe, U1 O3HAUYEHHS MOIMTY Ha BCi TOProBelbHI MapKH TOBapy abo MOCIyTrH
HEOoOXi/IHO 00paTu TepMiH, 1110 JOTIOBHUThH TEPMIH «BHOIpHHUH MOMUTY.

OnHUM i3 TEPMIHIB, [0 MOXe OyTH BUKOPUCTAHHI JJIs [IO3HAYEHHSI [TOMTUTY HAa TOBAp yCix
TOPrOBEJBHUX MapoK, MPEJCTaBICHUX HA PHHKY, € TEPMIH «CYKYIHHUI MOMUT». Y CIOBHHUKY
JI. PoMaHEHKO O/THUM i3 BU3HAUYEHb «CYKYITHOTO HOIHTY» € «CyMapHa BEJIMYMHA MOMHUTY BCIX
peaJbHUX CIOXKMBauiB HA KOHKPETHUH TOBAp; KUIBKICTh TOBapy, SIKY MOKYIIII X04yTh 1 374aTHI
npuadatm Ha PHUHKY y BU3HaueHWi mnepion dbacy» [9]. Tobro, Pomanenko nomyckae
BUKOPHCTaHHS TEPMiHA «CYKYITHHH IOMUT» ISl HO3HAYCHHS NONWUTY HA IIEBHUH BHJ TOBapiB.
[Ipore B iHMMX CIOBHMKAX IMiJ «CYKYITHUM IOIHTOM)» PO3YMIiIOTh MOMHT Ha BCi TOBapH Ta
mocyru B Kpaini [13].

Jast Toro mo6 yHUKHYTH ABO3HAYHOCTI, AT TIO3HAYECHHS IOMHUTY HAa TOBAp 4M MOCIYTY
Bcix TM 3ampomoHyeMo TePMiH «CYIINBHHUN NOMUT». TIyMadHuil CIIOBHHK BH3HAYa€E CIIOBO
«CYIUTbHUI» K «IKHU SBIISIE COOOIO MIOCh OJHE I[iJIe a00 3po0JIeHHUH 3 YOro-HeOy b OIHOTO,
LJIOTO; KWW TOBHICTIO 3aiiMae Bech IpocTip, Bce Micue» [15]. Ha Hamty aymky, Takuii
TEpMiH TOYHO BifoOpaxkae MOHATTS momury Bcix TM 1 rapMoHIHO JOTOBHIOE TEpMiH
«BHOIpHHY TTOTIUTY.

OTxe, X04a MU JIOMTyCKa€EMO BUKOPUCTAHHS TEPMiHIB «IEPBHHHHI TOIUT» Ta «BTOPHHHUMA
MONUTY» JUIs TepeKnany TepMiHiB «primary demand» Ta «secondary demand» BimmosimHo,
3 METOI0 YHHKHEHHS HETTOPO3yMiHb aBTOP HPOIIOHYE B KOHTEKCTI JOCIIHKEHHS IEKOMIIO3HUIIIT
edpexry Bin CII mepexmamatn «primary demand» sk «cymimbHHH monuT», a «secondary
demand» — sk «BHOipHUI TOMUT». TakUM YHHOM, MOKEMO JJATH TaKi BU3HAYCHHS: CYLITbHUA
MIOTIUT Ha TOBap abo MOCIYTY — Ii¢ TOMUT Ha MIEBHUHA ToBap abo MOCIYTy BCiX BUPOOHUKIB Ta
TOPTrOBEJIBHUX MAapoK, IIO TNpeACTaBiIeHI Ha pUHKY. Ha mpoTuBary cymiapbHOMY IIONHUTY,
BUOIPHMI MTOTUT — I1€ TIOIUT Ha TOBap a0 MOCIYTy MEBHOI TOPTOBEIBHOI MapKH.

Heo0ximHO TakoX 3BEpPHYTH yBary Ha BiAMIHHICTH MOHSTH «IIOIHT» Ta «0OCAT IOTHTY.
Y MapKeTHHTOBii JiTepaTypi pi3HHIEI0 MK IIMMH ABOMAa IOHSTTSMH YacTO HEXTYIOTb,
HA3WUBAIOYHM OOCAT MOMUTY MONHUTOM. Tak, y cinoBHHKY JI. PomMaHeHKO «CyKymHUil momuTy
BU3HAYAETHCS SIK «CyMapHa BEJIMYHMHA MOMHUTY [...]» Ta «KUIBKICTH TOBapy, SKy MOKYIIII
X04uyTh 1 37aTHI npuadat» [9]. ToOTO, MOHATTS «IOMHUT» Ta «BEIUYUHA TMOIMUTY» Y LBOMY
CJIOBHUKY OTOTOXKHIOIOTHCS. Take OTOTOKHEHHSI € HENPUITYCTUMHM, OCKUIBKHA B €KOHOMIUHIH
Teopii MOHATTS «OOCSTr (BENWYMHA, PO3MIp) HMOMHUTY» Ta IOMHUT» YIiTKO PO3MEKOBYIOTHCS.
ITix nonuroM mOTPIOHO pO3YMITH (YHKIIIO, IO BUPAKAE 3ANEKHICTH MDK ILIHOIO Ta
KIJIBKICTIO TIPUI0aHOTO MOKYMISIMH TOBApY, a MiJ 00cIroM (BEIMYMHO0) NONMHUTY — 3HAUYCHHS
miel ¢GyHKOii 3a meBHOI MmiHW. TakMM YHHOM, BaXIJIMBO PO3YMITH, IO IiJ TepMiHAMHA
«CYLUTBHUM TIOMHT» Ta «BHUOIPHMH MOMUT» MM PO3YMIEMO caMme MOMUT SK (YHKIIO,
3aJIeKHICTh, a [UIA TO3HAYCHHS KITBKOCTI TOBapy, SKY CIIOKMBA4i TOTOBI KyNHTH 3a JAHOI
IiHA, BAapTO BUKOPHUCTOBYBATH TEPMIHM «OOCSAT CYIUIBHOTO TMOMUTY» Ta «OOCST
BHOiIpHOTO TIOTIUTY». SIK yke OyIo 3a3HaueHO, 3apyOiXKHI BUCHI 30CEpeIKYIOTh CBOIO YBary Ha
nexomnosutiii edexty Big miHoBoro CII. Came B 3pocTanHi 00CSTYy MOMUTY Ha TOBAP IMOJISITAE
edexr Bix ninooro CII. Ha mpakTuii 3pocTaHHs 0OCSTY MOMUTY MPOSIBISIETHCS Y BHTIISI
3pOCTaHHS MPOJAXIB TOBapy ab0 MOCHYrd. 3alie)KHO BiJ] TOro, OOCAr SKOTO IMONUTY —
CYLUILHOTO YK BUOIPHOTO — 3pOCTA€E, PO3IIISAAIOTH Pi3HI (PaKTOPU 3pOCTaHHS OOCATY IOIUTY.

OO0csr  CyLUIBPHOTO TONHUTY 3pPOCTAa€E 3a PpaxyHOK JBOX (hakTopiB. Y 3apyOiXKHHX
ny6uikauisx [3; 5], npucesiuennx nexomnosunii edekry Bia CII, ui pakropu mo3HavyarwoTh 5K
«purchase incidence» Ta «purchase quantity». Tepmin «purchase incidence» OykBanbHO
MOXKHa TEPEKJIaCTH SIK «BHIAJOK 3IMCHEHHS MOKYNKM» a00 «aKT 3JIHCHEHHS MOKYIIKH».
Lleii TepMiH yKpaiHCHKOIO MOBOIO JIOLLIBHO IEPEKIIa aTh K «9acToTa IIOKYIOK», aJDKe came
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PO KUIBKICTh aKTiB 3[IIHCHEHHS MOKYIKH 32 IEBHHI IepioJl 4acy TrOBOPSTH 3apyOixHi
HAYKOBIII, BkuBatoun 1ei Tepmin. Tak, X. Ban Xipae mumre: «[...] demand elasticity is due to
increased purchase incidence or to increased purchase quantity» («eNTacTHUHICTH MOMHUTY
BUHUKAE 3aBISKH 30UIBIICHHIO BHUMAJKIB 3MIMCHCHHS MOKYNKH a00 30UIBIICHHIO 00CATY
NOKyNKW») [5]. BukopucraHHs nmpuKMeTHHKa «increased» («ITiABHIIEHHID») MIONO TepMiHA
«purchase incidence» cBiTUUTP MpO Te, IO HIETHCS caMe NpOo KUIbKICHUH NMOKa3HUK. [pyrum
(bakTopoM, IO BIUIMBAE Ha OOCST CYLUJIBHOTO MOMHTY, € 00CAT MOKYNKH (aHri. «purchase
quantity»). Ilix o0cAroM MOKYIIKA pPO3YMIIOTh CEpPENHIO KINBKICTh TOBapy, NpuUAOaHy
MOKYTIIIEM OJHOPa30BO. Y IbOMY pa3i BUKOPHCTaHHS IOCIIBHOIO MEPEKIamy € JOLUTBHUM.
Bignoimao edext Bim CII MoxHa TOTUIMTH Ha eQEeKT KUTBKOCTI MOKYIOK («purchase
incidence effects») Ta edekr oOcsary moxymok («purchase quantity effectsy).

X. Ban Xipae TakoxX HPOIOHYE PO3PI3HATH 3POCTaHHSA OOCATY CYIUIBHOTO TOIUTY, IIO0
BiZIOYyBa€ThCS JIMILIE B KOPOTKOCTPOKOBOMY IEpiojli W HACHpaBi JIMIIE MEepeMilllye YacTHHY
MPOJAXIB 3 IHIIOrO Mepioy, Ta 3pOCTaHHS OOCSTY IMOMUTY B JIOBFOCTPOKOBOMY IMEpiofi.
Tak, mig TepmiHoM «cross-period effectsy aBTop po3ymie Take 3pocTaHHs 00CATY peaizarii,
10 BiOYBa€eThCsl 32 paXyHOK CTBOPEHHs 3alaciB TOBapiB crioxmBauami («stockpiling») abo
NIPUCKOPEHHs 3AiHCHEHHS TOKYIKH («purchase time acceleration»). Lleit TepmiH mpomnoHyemMo
NepeKIaiaTi K «e(eKT 3CyBy NpoJaxiBy. AJDKe B IIbOMY pa3i BiIOyBaeThCs MEpepO3NoIi
MPOJAXKIB MIX IIepioiaMH, MpOTe 3arajbHa KiJIbKICTh MIPOJIAHOTO TOBapy B JOBrOCTPOKOBOMY
nepiofi He 30umbmIyeThcs. Ha mporuBary min TepMmiHOM «category-expansion effectsy
pPO3yMiIOTh 3MiHY OOCSTy NHONHMTY B JOBrOCTpOKOBOMY Iepioi. JlocimiBHuE mepekian
3a3HAYCHOTO TepMiHA — «E(EeKT PO3IMIHMPECHHS [TOBapHOI| KaTeropil» — B YKpaiHCHKill MOBi
MOKHa TJIYMAuuTH JBO3HAYHO, OCKUIBKM IiJ «PO3IIMPEHHAM TOBApPHOI KaTeropii» B
YKpalHOMOBHIN HayKOBifl JiTeparypi pO3yMilOTh HisUIBHICTH (ipMH MIOAO BHBEICHHS Ha
PHUHOK TOBapy iHIIOI TOBapHOi KaTeropii, BukopuctoBytoun Bizomy TM [17]. o6 yHUKHYTH
TaKoi IBO3HAYHOCTI, IIe TEPMiH IPOTIOHYEMO TIEPEKITATATH K «EPEKT 3pOCTaHHS MPOJAKIBY,
apKe B IbOMY pa3i KUIBKICTh MIPOAAHOTO TOBAPY (PaKTHIHO 301TBIIYETHCS.

3MiHM 00CATY BHOIPHOTO IMOMUTY 3a CTAJOro OOCSTY CYIUIHLHOTO IOMHTY Ha TOBap, Ha
MEepEeKOHAHHs 3apyODKHUX aBTOPIiB, BiAOYBAIOTHCS 3a PaXxyHOK €AWHOTrO (akTopa, sSKWil B
aHIJIOMOBHIN  JIiTeparypi TO3HayaeTbcs TepMmiHOM «brand switching» 1 OykBanbHO
MEPEKIIAIAEThCS SIK «IEepeKIoueHHs Ha [iHmmii] Operay. [lin tepminom «brand switchingy
PO3yMiIOTh NPUIOAHHS MOKYIILEM TOBapy abo0 MOCIYr'd TOProBeJbHOI MapKH, BiMIHHOI Bif
Ti€l, sAKif moKyrenp 3a3Buyail Bijyae mepesary. IIporoHyeMo mepekiafgaTé el TepMiH SK
«3MiHa OpeHja», aJuKe JOCHIBHUM IIepeKia] € 3a70BIUM 1 0a3yeTbcsi Ha NEPEHOCHOMY
3HAYCHHI CIIOBAa «IEPCKIIOUCHH» [15]. 3ayBakuMo, IO BXKUBAHHSA CIIB y IMEPCHOCHOMY
3HA4YCHHI € HeOaXaHUM JIJIs1 HAYKOBOT MOBH.

AmnanoriuHo g0 «brand switching» mponoHyeMo mepekiiazaTi TepMiHH «store switchingy
Ta «category switching» sk «3MiHa Mara3mHy» i «3MiHa TOBapHOi KaTeropii» BigmosigHo. I1ix
3MIHOI0 MarasuHy MOTPiOHO PO3YyMITH 3/iiICHEHHS MOKYIKH TOBapy abo IMOCIYrd B MarasuHi,
BIZIMIHHOMY BiJI TOTO, y SIKOMY HOKYIElb 3a3BHYail 3ICHIOE TOKYNKY IaHOTO TOBapy.
3MiHOIO TOBapHOI KaTeropii Ha3MBAEMO 3IIMCHEHHS IOKYNKH TOBapy a0o0 IOCIyrd HEeBHOI
TOBApHOI KaTeropii 3amMmicTh TOBapy abo MOCIyTH 1HIIOT TOBapHOI KaTeropii.

OcraHHI JiBa TEPMIHM PIAKO TPAIULIIOTECS B 3apyODKHUX THpansix, HPUCBSYCHUX
nexommosutii epexty Bix CII, amke y mux mpamsx pos3risiaaeTbes Oimpmoro miporo CII 3
TOYKH 30py BUpOOHMKA. J[11s1 BUpOOHMKA 3MiHA ITOKYIIIIEM Mara3uHy He Ma€ 3HaueHHs B3arali,
a 3MiHa KaTeropii po3risAacThcs SIK CKIAIOBa 3POCTaHHS IMEPBHHHOTO OOCATY IONHTY 3a
paxyHOK KUIBKOCTI TIOKYTIIIB [5].
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OpHak oOWBa TEPMIHA MATHMYTh 3HAYCHHS B MOJAIBIIOMY TOCIIKCHHI JEKOMITO3MIIIT
e(heKTy BiJ CTUMYJIIOBAaHHA MPOJaXiB Ha TOPTOBEIHHUX ITiIIIPHEMCTBAX.

VY Tabn. 1 moxaHi BCi TepMiHH, 110 OyJIK 0OTOBOpPEHi, HABECHI 3aIIPOIIOHOBAHUI TIEPEKIIA]
IUX TEPMIHIB yKPATHCHKOK MOBOKO Ta iX BU3HAYCHHSI.

Tabnuys 1 — Iepenik TepminiB nexommno3uiii edpexry Bix CII Ta ix BU3HAUYEeHHS

3anpornoHOBaHU aBTOPOM

. Busnavenus
nepeKia] yKpaiHChbKOI MOBOIO

AHITIOMOBHHH TepMiH

Iomur Ha meBHHWIT TOBap abo TOCIYry BCiX

Primary demand CyLinpHUN TOIHAT BUPOOHHMKIB ~ Ta  TOPrOBEJIBHUX  Mapok, IO
MPEACTABJICHI HA PUHKY
BubipHuit TTormut Ha ToBap abo0 MOCIYTy MEBHOI TOPTOBEIBHOI
Secondary demand PHI P vy P
(CeNIeKTUBHUMN) MOTIUT MapKu
. KinbkicTh 37iHCHEHUX MOKYIOK TOBapy abo MOCIyru
Purchase incidence YacToTa MoKyIok A y Py Y

3a IIEBHUH 1epioJ] yacy
CepenHsi KiJIbKICTh OJMHHIL TOBapy, NPUAOAHOrO
[OKYIIIEM OJJHOPA30BO (3a OJIHY MOKYIIKY)

Purchase incidence . . Edexr Bin 3niticaenns CII, mo nomisrae y 30UIbIIeHH]
EdexT kinbKoCTi MOKYIIOK

Purchase quantity O0csr NOKynKu

effect YaCTOTH MOKYIOK TOBapy abo MOCIyTH
Purchase quanti Edexr Big 3aiiicuennst CII, o nossirae y 3011bIIeHH]
4 ty Edexr o0csry noxynku ¢ A - 1 y
effect 00CATy TTOKYIIKH
. Edexr 3cyB 3poctanHst 00CATY MPOAAXKIB Y KOPOTKOCTPOKOBOM
Cross-period effect u yBY pocral . Yy mpona y Kop p y
MPOIAXKIB nepiofii 3a BiICYTHOCTI 3MiH Y JIOBTOCTPOKOBOMY
Category-expansion 3poctaHHs 00CATy NPOJAXKIB y JOBrOCTPOKOBOMY

Edexr 3poctanHs npogaxis

effect nepiozi
IpunbanHs  MOKymueM  ToBapy abo  IIOCIYrH
Brand switching 3mina 6peHaa TOProBeNbHOI MapKW, BiAMIHHOI Bix Ti€i, sIKii

MIOKYIelb 3a3BUYail Bil/jac mepesary

IlpunbanHs nOKymmeM ToBapy abo IOCIYyrH B
Store switching 3MiHa Mara3uHy MarasuHi, BiIIMIHHOMY BiJl TOTO, y SIKOMY IOKyHELb
3a3BUYail 3IHCHIOE IOKYNKY JaHOTO TOBapy
IIpunbanHs nokymieM ToBapy ado MOCIYrM IE€BHOT
Category switching 3MiHa TOBapHOI KaTeropii TOBapHOi KaTeropii 3amicTb TOBapy abo IOCIyru
iHIO1 TOBapHOI KaTeropii

TakuMm 9MHOM, MaeMO 0a30BHil MMepelik MOHATh Ta TEPMIHIB, [0 BUKOPHUCTOBYIOTHCS MM
yac pocmimkeHHs aexommosumii Big CII. Ilelt mepenik TepMmiHIB HE € BHUEPIIHUM, IPOTE €
JOCTaTHIM AJI PO3MJIAYy OCHOBHHUX IIPOLECIB Ta SBUII, IO OIUCYIOThCA Yy Mparpsix i3
nexommo3utlii edexry Binx CII 3apyOiKHHX HayKOBIIIB.

BHCHOBKM Ta NMepCleKTHBH NMOJAJbIINX J0JiMKeHb. EQEKT € KII0Y0BHM MOKa3HUKOM,
10 PO3PaxXOBYIOTh ISl OLIHKK YCIIITHOCTI MPOBEICHHS 3aXO0/IiB 31 CTUMYJIIOBAHHS MPOIAXKIB.
JocnimkenHs: edekTy Bi CTUMYJIIOBaHHsS MNPOJAXIB 3apyODKHMMH BUEHMMH OCTaHHIMH
pPOKaMH 30CepeKYEThCSI Ha JEKOMIO3UIIii Takoro edexTy. B ykpaiHChKill Haywi 3a3HadeHa
TeMa JIoci He HaOyJa TOMyJISIPHOCTI, TOMY JUIsl OUTBIIOCTI TEPMiHIB, IO BUKOPHCTOBYIOTHCS B
3apyODXKHUX TMpaLsiX, NPUCBIYCHUX JEKOMITO3HLIT e(EeKTy BiJ CTUMYIIIOBaHHS MPOJAXiB, HE
iCHy€ YKpaiHCHKHX aHAJIOTiB.

BykBanpHHIl Tiepekial aHTJIOMOBHMX TEPMIHIB HE 3aBXIU € JOLUIBHUM, TOMY
(dopMyBaHHS YKpaiHCBKOTO TOHATIHHO-TepMiHOMOTIYHOTO amapary paexommosumii CII
moTpedye OKPEMOTO TOCIiKEHHS.

KirogoBe 3Ha4YeHHS Ui JOCTIKCHHS JEKOMITO3MINi e(eKTy BiJl CTHMYIIOBaHHS
MPOAaXKIB MAalOTh AHIIIOMOBHI TepMiHH «primary demand» ta «secondary demand», siki B
HaIl{ CTaTTi MPOIMOHYEMO IMEPEKIANaTh SIK «CYIUIBHHN IMOMUT» Ta «BHOIPHUH MOMUAT»
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BianoBinHO. Ilig CywibHUM MOMUTOM MOTPIOHO PO3YMITH NHONHUT Ha IEBHHUH TOBap abo
MOCIIYTy BCiX BHPOOHHKIB Ta TOPrOBEJLHHX MapoK, IO MpEACTaBICHI Ha PUHKY, a Iij
BUOIPHMM IOMUTOM — IOITUT Ha TOBap ab0 MOCIIYTy MEBHOI TOProBEIbHOT MapKH.

AHroMOBHMI TepMiH «purchase incidence» MPOMOHYEMO MEPEKIANATH SK «KUIBKICTh
MOKYTIOK», a TepMiH «purchase quantity» JOIUIBHO HEPEKIANATH SIK «OOCSIT MOKYIIKH.
KifbKicTh MOKYTOK Ta 0OCST MOKYIKU € (PAaKTOpaMH, 3a PaXYHOK SIKMX 3MIHIOETHCS 3arajibHa
KUTBKICTh MPOJIAHOTO TOBApY.

EdexT Big cTUMYITFOBaHHS TIPOIaXiB MOKHA TIOJUTATH Ha ABi CKIIAJIOBI, 3aJIE)KHO BiJ TOTO,
Yl 3MIiHIOETBCS OOCSAT TIONMMUTY B JIOBTOCTPOKOBOMY Tiepiomi. Edekr, 3a sxoro momwut
3MIHIOETHCSI JIMIIE B KOPOTKOCTPOKOBOMY TME€piO[i, BapTO HA3UBATH «E(PEKTOM 3CYBY
MPOIaXiBy», a epeKT, Mo 30epiracTeCs y JOBFOCTPOKOBOMY MEPiofi, — «e(PEeKTOM 3POCTaHHS
TIPOIaXKiBY.

Tepminu «brand switching», «store switching» Ta «category switching» mnpomonyemo
MepeKiafaTd K «3MiHa OpeHga», «3MiHA MarasMHy» Ta «3MiHa TOBapHOI KaTeropii»
Bi/IIIOBITHO.

3arpornoHoBaHuil epeiK TEPMiHIB HE € BUYEPITHUM, IPOTE € JIOCTATHIM JUIsl TO3HAYECHHS
0a30BHX MOHSATH, 10 BUKOPHCTOBYIOTHCS B 3apYODKHHX HpalixX, MPUCBIYEHUX JEKOMITO3HILIIT
edexry Big CII.
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O.B. FOcynosa, acnupant xadeapbl MapKeTHHIa U pekiambl, KueBCkHi HalMOHAJIBHBII TOProBO-
9KOHOMMYECKH yHHBepcuTeT (. Kues, Ykpanna)

I¢dpdeKT 0T CTHMYJIHPOBAHNS MPOAAK: OCHOBHBIE MOHATHS U TEPMUHBI

B cmamuve npuseden nepeuens 0CcHOGHbIX NOHAMUN U MEPMUHOB, UCNONLIYEMbBIX NPU UCCTIEO08AHUU
Odexomnosuyuu 3¢gdexma om CMUMYIUPOBAHUS NPOOANHC 8 HAYYHBIX MPYOax 3apyOedCHbIX YYEeHbIX,
npeonodceHvl U 0OOCHOBAHBI UX VKPAUHOA3bIYHbIE aAHANO2U, NpuedeHvl onpedeienus. [1o0pobHo
paccmompenvl MepMUHbl «CHIOWHOU CNPOC» U «BblOOPOUHBINL CHPOCH, UX C6A3b U 0COOEeHHOCmU
ynompeOaeHus.

KiroueBble ciioBa: CTUMYJIHMPOBAaHHE MPOJAX, CTHUMYJINPOBAaHHE COBITA, SKOHOMHUYECKUH 3 deKT,
JIEKOMITO3HITHSI 3P PEKTa, BUIIBI CIIPOCA.
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Sales promotion effect: concepts and terminology

Sales promotion is a significant part of firm’s marketing activity, especially in the modern state of
Ukrainian economy, when prices are growing fast and consumers are becoming more sensitive to the
price changes. But firms are becoming more careful about their expenses too. So now it’s exceptionally
important for firms to evaluate properly effect of the sales promotion.

Nowadays not only total effect of sales promotions is the subject of scientists’ and firms’ interest but
factors that contribute to it. Decomposition of sales promotion effect allows us to understand which
factor is responsible for sales enhancing and what to expect in future periods.

World economists are already developing the issue of decomposition of sales promotion effect.
Started by S. Gupta topic is being discussed for more than 20 years.

Despite of that, Ukrainian scientific literature remains silent about decomposition of sales promotion
effect. There are no strict terms in scientific Ukrainian language for labeling certain basic concepts that
are used in articles of foreign colleges.

The aim of the article. The aim of the article is to form such terminology in order to bring broad
discussion of decomposition of sales promotion effect into both Ukrainian science and practice.

Following terms were considered in the paper: primary demand, secondary demand, purchase
incidence, purchase quantity, cross-period effect, category-expansion effect, brand switching, store
switching and category switching.

The results of the analysis show that strict translation into Ukrainian is not always a good choice
because of several reasons. There was discovered that some terms are already used in Ukrainian
literature in different meaning. For instance, term «secondary demand» is already used in Ukrainian
literature for describing demand for a product that depends on demand for other product. The same
problem occurs when translating term «category-expansion effect» in Ukrainian as «category-
expansion» which means firm’s activities aimed to bring to the market new product using already known
brand. Other terms, although don’t seem to have different meaning in Ukrainian, can’t be translated
easily without using complex phrases that are difficult to use.

As the conclusion we can claim that because of the reasons mentioned above, Ukrainian scientific
language requires its own terminology for discussing decomposition of sales promotion. Such
terminology was proposed in the paper.

Keywords: sales promotion, economic effect, decomposition of effect, types of demand.
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