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Po6yn 10.B.
Ooecvruti nayionanvruil ynigepcumem im. 1.1 Meunuxosa

BUKOPUCTAHHS MAPKETHUHTY SIK PECYPCY
IHHOBAIIMHOI AISIJIBHOCTI OPTAHIBAILIII YEPE3
PO3BUTOK IMHAMIYHUX KOMIETEHIIN

B yMoBax pHHKOBOI €KOHOMIKM MAapKETHHI JO03BOJISE€ HE JIMILE
miATpuMyBaTH 3ycwnis 31 30yTy, anme 1 3gareH OyTH 1HCTPYMEHTOM
PO3BUTKY  KOHKYpPEHTOCHPOMOJXKHOCTI ~ OpraHizamii y  cTpaTeriusii
nepcrekTiBi. MapKeTHHIoBa OpieHTallis Oi3Hecy (amB. Hampuknan, [1,2])
Ma€ MPU3BOJMUTH J0 PO3BUTKY PUHKOBUX 31i0HOCTEW opraHizauii, siki, y
CBOI0O 4Yepry YMOXIMBIIIOIOTH CTBOPEHHS KOHKYPEHTHUX IIepeBar,
BHUKOPHCTAHHS SIKMX TIPU3BOIUTH IO BUCOKUX (hiHAHCOBUX pe3yabratis [3].
Takuii HanpsM  BHUKOPHCTaHHS  MapKETHHTY  JIO3BOJIIE  MOEIHATH
MapKeTHHTOBY Ta IHHOBAIliifHy TONITHKY, $AKi Ha TPaKTHI dYacTo
JWIIAIOTECS HEY3TO/PKEHUMH. B TakoMy pa3i MapKeTHHI CTa€ PecypcoM
IHHOBAIifHOT MiSTIBHOCTI Ta BIAKPWBAE MOMJIMBOCTI [UIA TEPEXOAy
BiJI PEaKTHBHOI'O JO MPOAKTUBHOI'O CTBOPEHHS I[IHHOCTI 1 KOHKYPEHTHHX
mepesar, 1o Ha Hel cruparoThes. [IpakTrka mokasye, BTIM, IO OpraHizarii
HEpIJIKO BUSBIISIIOTHCS HECIPOMOXHUMHM peaji3yBaTH Lied MeXaHi3M Ha
MPAKTHUIl Yepe3 Opak opranizamiiHUX KOMIIETeHIIH. B Mexax pecypcHoi
teopii ¢ipmu (RBV) Haromomyerscst Ha TOMY, L0 Pe3yIbTATHBHICTH
BUKOPHUCTaHHS OyJb-SIKOTO pecypcy, B TOMY 4YHCII MapKETHHIOBOI'O
3HAHHS, 3aJICKUTh HE TUIBKH BiJl CAMOTO IIOTO PECYpCy, aje 1 Bill 3AaTHOCTI
oprasizaiii KOMOIHyBaTH HasBHI PeCypCH Ta MOXIUBOCTI, 3100yBaTH HOBY
iHdopMalrlito, MIBUIKO yXBAJIIOBATH pillieHHs Ta Jaisitu [4-6].

EdexTuBHE BHKOpPHCTaHHS MAapKeTHHTY B SIKOCTI pecypey it
IHHOBAIIITHOT TOJIITUKHA TTOBUHHO nependavaTi HaJIEXKHUNA
PO3BUTOK OpTaHi3alliifHIX KOMIICTEHIIi, a came:

- 3JATHICTb MAapKETUHI'Y 3HaXOJWTH TMapTHEPIB Ta COIO3HHKIB
oprasisailii, CTBOPIOBATH €KOCHCTEMH OI3HECY 4YM 3HAXOJIUTH MICLE B yKe
ICHYIOUMX — MEPEkKEBa KOMIIETEHILIS;

- 3JATHICTh INyKAaTH 1 3HAXOJWTH PEJCBaHTHY IH(pOpMAIio, sKa
CTOCYETBCSI BCIX aCMEKTIB CTBOPEHHS LIHHOCTI Ta MEpeX MapTHepiB, a He
JUIIe KYMiBeNbHOI IOBEOIHKM Ta KOHKYpEHTIB — iH(opMariitaa
KOMIIETEHIIS,

- 3[aTHICTh y3araJbHIOBATH HOCBiA, (OPMYBaTH 1 TOIIHUPIOBATH
HOBE MapKETHHTOBE 3HaHHS — a0copOLiiiHa KOMIICTEHIIIS;

- 34aTHICTh  MIBUAKO  HependayaTH,  NPOTHO3YyBaTH  Ta
BUIIEpE/KAaTH PO3BUTOK IOJIH Ha pHHKax Ta B Taly3sX 1 3MiHIOBAaTH
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BiAMOBIIHUM YHHOM CTPYKTYypy oprasizamii, ii koHpirypamito -—
JNIMHaMidHa KOMIIeTeHIis [7].

B ymoBax 3pocTaHHsi HEBH3HAYEHOCTI KOHKYPEHTHOIO CEpeIOBHINA
Ta TEMIy 3MiH y HbOMY BelIMKa yBara NPHKyTa came [0 JAMHAMIYHUX
komreTeHii [3,6] JIuHaMiuni KOMIETEHT € MiK()YHKIIOHATEHIMH, BOHU
€ TIOHATTSIM OUTBII IIMPOKUM, HiXK MapKETHHT. 3B SI30K MAPKETUHTY 3 HUMH
€ JBOCTOPOHHIM: ISl TOTO, 100 aJeKBaTHO 3MIHIOBATHUCH MIANPHEMCTBO
MYCHUTh MPABWIEHO PO3YMITH MAapKETHHTOBY IIHCHICTH Ta IEPCIIEKTUBH, Y
TOMYy 4YHCJIi 1 OOYMOBJIEHI IHHOBAIIMHOI iSUIBHICTIO; 3 IHIIOTO OOKY
PO3BUTOK  TUHAMIYHMX  KOMIICTCHIIl  COpPUSATHME  MOKPALICHHIO
MapKCTHHTOBOi ~ MOJITHKM Ta TMPAaKTHKA Ta 3MOXE IOKPAIIUTH
MPOTHOCTUYHY (YHKI[IO MapKEeTHHTY II0 BIJHOLICHHIO 10 I1HHOBAIiMH.
Po3BuTOK TMHAMIYHIX KOMIETEHIIIH MOYKE ICTOTHO IMOKPALTATH B3a€EMOJIII0
MiX MapKeTHHTOM Ta iHHOBAIIHOIO MisSUTHHICTIO B OpTraHi3allii.
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Pocoxara A.C.
Cymcokuil Oepaicagnuil yHisepcumem

HOBITHII IHCTPYMEHTAPIN ITIPOTHO3YBAHHS TA
JOCIHLIKEHHSA NEPCIIEKTUB PUHKY

Ha cporomuimmHiid JgeHp TpoIec MiATOTOBKW, OpraHizamii Ta
BIIPOBA/DKEHHS 1HHOBAIIH € JOCTATHBO IMUPOKO BHCBITICHHM y HayKOBHX
komax. OJHaK 3a CBOEIO CYTTIO iHHOBAIIi] € eYUM HOBITHIM, THM 00’ €KTOM,
SIKHH Hece Y cobi CydacHi akTyalbHI MOXKINBOCTI, Ki OyIoyTh 3aTpeOyBaHi
y MaitoyTapoMy. [IpoTe I HayKOBOi CIIJIBHOTH 3arafKkol0 3aJIUIIAETHCS
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